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Profile TIM PARKER

Understanding that corporations come in all shapes and sizes, Tim
Parker prides himself on being flexible while never losing sight of his
client’s short and long term commercial real estate needs. Tim’s
approach helps a company sell or lease its space at optimal rates by
creating a competitive negotiating environment with buyers, tenants
and their agents. Tim has over 20 years of experience marketing prop-
erties for sellers and representing buyers. He knows how to manage
the process and obtain the highest values for both and best prices for
commercial real estate.

“Working with Tim Parker has been a terrific experience all the
way around. He had good advice for us and communicated well
to keep us informed throughout the process. He was approach-
able, easy to work with, and very professional - and we got the
results we were looking for.” - Chris Maples, Oregon Institute of
Technology

PROFESSIONAL EXPERIENCE

With over 20 years of experience, Tim has provided tenant representation services to a wide range of organizations, building
long-term relationships based on client confidence, turst and performance. In one year, he assisted sellers in closing over $77
million in property sales.
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